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Are Your Commercial Real Estate Investment Goals Being Met? Let's Discuss
As an experienced commercial real estate broker team, we have witnessed firsthand the importance of conducting regular evaluations of your property holdings. Whether you are looking to hold, sell, or refinance, 
an objective evaluation of your property is critical in making informed decisions that will help maximize your returns and minimize risks.

Here are some reasons why you should consider having a broker evaluation for your commercial real estate investments:

1. Determine Your Property's True Value:  A broker evaluation considers a wide range of factors that can influence your property's value, including location, condition, tenant 
    occupancy, and market trends. By having a broker evaluate your property, you can get a realistic and accurate valuation that can help 
    you make informed decisions about the future of your investment.

2. Identify Opportunities for Improvement:  A broker evaluation can also help you identify potential areas for improvement in your property, such as upgrading facilities, increasing rent, or 
   adjusting other lease terms. These improvements can help increase your property's value, attract new tenants, and improve your overall ROI.

3. Decide Whether to Hold, Sell, or Refinance:  Based on the evaluation results, your broker can provide you with informed advice on whether to hold, sell, or refinance your property. This can 
   help you make smart decisions about your investment strategy and ensure that you are maximizing your returns while minimizing your risks.

In short, a broker evaluation is an essential tool for any commercial real estate investor. By providing you with an objective assessment of your property's value and potential, a broker evaluation can help you make 
informed decisions that will ensure the long-term success of your investments. If you're interested in learning more about how a broker evaluation can benefit your commercial real estate investments, please don't 
hesitate to contact us. We would be happy to discuss your investment goals and provide you with a comprehensive evaluation of your property.

NET LEASE PROPERTY ADVISORS - WWW.NLCRE.COM

Net Lease Property Advisors have a primary focus on selling single tenant and multi-tenant net leased investment properties. We specialize in the retail, industrial and medical sectors. As a team we offer over 40 
years of market experience and a high quality of service to our clients. Our team consists of six brokers, a real estate financial analyst and a paralegal/transaction coordinator. The team has 351 career closings 
representing roughly $1.1 billion and 11.1 million square feet.

http://www.nlcre.com/


Jeff Rowlett is a leading Investment Advisor at Marcus & Millichap  serving private capital investors in Chicago, Milwaukee and nationwide. Mr. Rowlett 
is widely recognized as a leading investment properties specialist. His expertise is in understanding the capital markets, knowing and accessing private 
capital investors, as well as underwriting and developing marketing strategies for investment properties. Mr. Rowlett has represented numerous 
private investors in the disposition of their shopping centers and Single Tenant Net Leased properties. 

Previously, Mr. Rowlett was the founder and Managing Director of Rowlett Commercial Real Estate Services, LLC after serving as a First Vice President 
with CB Richard Ellis, where he led the Chicago Retail Private Client Group and was a founding member of the Private Client Group Business 
Development Committee. Prior to that he was an Associate Vice President of Investments with Marcus & Millichap in Chicago. While there, he was 
honored with numerous awards and rankings including Rookie of the Year, recognizing the most accomplished first year agents nationally. 

Jeff has been consistently recognized for his achievement firm-wide being awarded Marcus & Millichap’s National Achievement Award in 2005, 2006, 
2007, 2008, 2014, 2015, 2016, 2017, 2019, 2021 and 2022 as well as Sales recognition awards in 2004, 2005, 2006, 2007, 2008, 2012, 2013, 
2014, 2015, 2016, 2017, 2018, 2019, 2020, 2021 and 2022.

PROFESSIONAL HISTORY:   

• Started with Marcus & Millichap in April, 2003  

• Promoted to Senior Associate in April, 2006  

• Promoted to Vice President Investments In July, 2012  

• Promoted to First Vice President Investments in January, 2017

• Promoted to Senior Vice President Investments in April, 2017

• Promoted to Senior Managing Director Investments May 2022

TEAM LEAD

(262) 364-1924 OFFICE
JEFF.ROWLETT@MARCUSMILLICHAP.COM
LICENSE: IL- 471.016866 / WI-74743-94 

JEFF ROWLETT
SENIOR MANAGING DIRECTOR INVESTMENTS 
SENIOR DIRECTOR - NATIONAL RETAIL GROUP
SENIOR DIRECTOR - NET LEASED PROPERTIES GROUP
CHICAGO & MILWAUKEE

$1,100,779,000 IN CAREER 
INVESTMENT SALES

11,132,800 CAREER 
SQUARE FEET SOLD

351 CAREER TEAM 
CLOSINGS NATIONWIDE

96% CAREER LIST-TO-
CLOSE SALE PRICE

OVER 20 YEARS 
REAL ESTATE BROKER 
EXPERIENCE
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Kelly Flowers specializes in multi-tenant 
retail properties throughout Wisconsin and 
single-tenant assets throughout the 
Midwest. 

She takes the time to understand her 
clients’ real estate objectives and then 
utilizes her market knowledge, impressive 
work ethic, and strong negotiation skills to 
help them achieve success. 

Prior to joining Marcus & Millichap in 2019, 
Kelly graduated from Northwestern 
University with a degree in economics and 
worked in the financial services industry for 
several years. Her background in finance has 
given her a solid understanding of 
investment strategies and an ability to 
identify opportunities for her clients.

KELLY FLOWERS
ASSOCIATE
MEMBER OF ROWLETT GROUP

MILWAUKEE

(262) 364-1923 OFFICE
KELLY.FLOWERS@MARCUSMILLICHAP.COM
LICENSE: WI: 89935-94

Quinn Dye specializes in net lease medical 
assets across the Midwest. 

Originally from central Illinois, Quinn worked 
in the healthcare industry for over fourteen 
years before joining Marcus & Millichap. She 
holds an Associate of Applied Science 
degree and a Bachelor of Business 
Administration Finance Degree, with an 
emphasis on real estate and data analytics, 
through the Sheldon B. Lubar School of 
Business at the University of Wisconsin-
Milwaukee.

QUINN DYE
ASSOCIATE
MEMBER OF ROWLETT GROUP

MILWAUKEE

(262) 364-1941 OFFICE
QUINN.DYE@MARCUSMILLICHAP.COM
LICENSE: WI: 95324-94

TEAM ASSOCIATES

Ari Chargo is a real estate investment 
specialist advising on the acquisition and 
disposition of Net Leased Retail properties 
throughout the United States. Based out of 
Marcus & Millichap's Minneapolis office, Ari 
works with honesty and transparency to 
ensure all clients make educated investment 
decisions. Ari is diligent and detail oriented, 
putting client needs first. Ari graduated from 
the University of Kansas with a degree in 
Strategic Communications and Business. 
Outside of the office, Ari can be found 
golfing, exercising, traveling, and spending 
time with his family.

ARI CHARGO
ASSOCIATE
MEMBER OF ROWLETT GROUP

MINNEAPOLIS

(952) 852-9729 OFFICE
ARI.CHARGO@MARCUSMILLICHAP.COM
LICENSE: MN: 40878014

Joey Sofo specializes in multi-tenant retail 
and single-tenant properties throughout the 
Midwest.

He graduated from the University of St. 
Thomas - Minnesota with a degree in 
Economics while also dedicating his time to 
college hockey. After college, Mr. Sofo 
continued playing professional ice hockey.

His athletic background has instilled a 
disciplined and results-driven approach to 
maximizing value to clients. His knowledge 
of economic trends and investment 
strategies paired with his competitiveness 
and enthusiasm allow him to advise his 
clients in all stages of the ownership 
process.

JOEY SOFO
ASSOCIATE
MEMBER OF ROWLETT GROUP

MINNEAPOLIS

(952) 852-9736 OFFICE
JOEY.SOFO@MARCUSMILLICHAP.COM
LICENSE: MN:

Jack Mahler specializes in multi-tenant retail 
property throughout the Midwest. With a 
passion for both real estate and retail, Jack 
is a dynamic and results driven expert in the 
area. Jack’s unwavering commitment to his 
clients makes him a trusted advisor in the 
commercial real estate business. Jack 
received his degree in Economics from 
Miami University, where he became an 
expert in reading market trends. He firmly 
believes that his passion, innovative 
solutions and client-centric approach 
provide the highest quality services to the 
clients he advises. 

JACK MAHLER 
ASSOCIATE
MEMBER OF ROWLETT GROUP

MINNEAPOLIS

(952) 852-9722 OFFICE
JACK.MAHLER@MARCUSMILLICHAP.COM
LICENSE: MN: 40884156

mailto:KELLY.FLOWERS@MARCUSMILLICHAP.COM
mailto:QUINN.DYE@MARCUSMILLICHAP.COM
mailto:ARI.CHARGO@MARCUSMILLICHAP.COM
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NATASHA DIAZ
PARALEGAL & ESCROW MANAGER
MEMBER OF ROWLETT GROUP

HOUSTON

KYLE FAHLGREN
SENIOR FINANCIAL ANALYST
MEMBER OF ROWLETT GROUP

MILWAUKEE

TODD LINDBLOM
REGIONAL MANAGER
NATIONAL DIRECTOR

MILWAUKEE ANDREA FOSTER
OPERATIONS MANAGER 

MINNEAPOLIS & MILWAUKEENatasha Diaz brings over 15 years of 
industry knowledge to the team. She began 
working with a company providing services 
to local real estate brokers. Here she gained 
contract knowledge along with experience 
offering superior client support. During that 
time, she received a Paralegal Degree with 
an emphasis in Real Estate Law. She then 
went on to obtaining a Business 
Management Degree with a Minor in 
Technical Communication from Milwaukee 
School of Engineering. Natasha received her 
Wisconsin Real Estate License in 2011 while 
working with a local real estate firm. She is 
now the Escrow Manager and Marketing 
Coordinator for the Net Lease Property 
Advisors team. Her assistance ranges from 
contract drafting and delivery, marketing 
available properties and seeing deals from 
offer acceptance through the time of 
closing.

(262) 364-1928 OFFICE
NATASHA.DIAZ@MARCUSMILLICHAP.COM
LICENSE: WI 75503-94

Kyle Fahlgren is a Real Estate Investment 
Analyst for Marcus & Millichap bringing over 
10 years of industry experience to the firm. 
In 2013 Mr. Fahlgren received a bachelor’s 
degree in Finance and Real Estate from the 
University of Wisconsin-Milwaukee. He 
brings previous experience from another 
national real estate firm prior to joining Jeff 
Rowlett’s Team. 

Promoted to Senior Financial Analyst in June 
2017, he is responsible for all team 
underwriting and financial modeling.

Mr. Fahlgren specializes in the financial 
analysis of client portfolios to be put on the 
market. Kyle also offers a valuable approach 
to providing a future analysis for investors 
seeking new opportunities. His overall 
experience has been extremely beneficial to 
clients and the team’s overall success.

(262) 364-1951 OFFICE
KYLE.FAHLGREN@MARCUSMILLICHAP.COM
LICENSE: WI 77329-94

Todd Lindblom is regional manager of 
Marcus & Millichap’s Milwaukee office and 
serves as National Director of Marcus & 
Millichap’s National Seniors Housing 
Division. He joined the Milwaukee office in 
February 2011 as an associate vice 
president investments where he specialized 
in multifamily investments and led a four-
person team. Mr. Lindblom joined the firm’s 
management team as sales manager of the 
Milwaukee office in July 2015 and was 
promoted to regional manager in February 
2016. 

He began his real estate career as a senior 
trainer and team leader in the asset 
management department of a mortgage 
company. Following that, Mr. Lindblom 
worked as a broker/sales manager for a 
Milwaukee-based investment realty 
company, where he was a consistent top 
performer. 

(262) 364-1964 OFFICE
TODD.LINDBLOM@MARCUSMILLICHAP.COM
LICENSE: WI: 56163-90

Andrea Foster graduated from the University 
of Iowa in 2010 and joined Marcus & 
Millichap as an Operations Manager in 
2016. Andrea’s responsibilities include 
training agents on new technology and 
company software, creating marketing 
materials and submitting all listings and 
closings pursuant to state-specific 
regulations. She also participates in the 
recruiting and retention of successful 
commercial real estate brokers in the 
Milwaukee and Minneapolis offices.

(952) 852-9740 OFFICE
ANDREA.FOSTER@MARCUSMILLICHAP.COM

TEAM STAFF
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MICHAEL HUGHES
VICE PRESIDENT CAPITAL MARKETS
MMCC
MILWAUKEE

Michael J. Hughes joined the Milwaukee 
office of Marcus & Millichap Capital 
Corporation (MMCC) in March 2016. As a 
Director with MMCC, Mr. Hughes is 
responsible for securing commercial debt 
and equity financing for an array of property 
types including multifamily, office and 
industrial, retail, seniors housing and 
hospitality. He is well connected with 
national, regional and local funding sources 
including, but not limited to, agency lenders, 
commercial banks, CMBS lenders, life 
insurance companies, private and public 
funds and hard money lenders. Mr. Hughes 
has more than 20 years of commercial real 
estate finance experience and has closed 
more than $600,000,000 in transactions. 
Prior to joining MMCC, Mr. Hughes served as 
the President of MJH Commercial Capital, 
LLC. Mr. Hughes is a graduate of The 
University of Wisconsin-Whitewater, where 
he earned a BBA degree in Finance.

(262) 364-1938 OFFICE
MICHAEL.HUGHES@MARCUSMILLICHAP.COM

MARCUS & MILLICHAP CAPITAL CORPORATION
Marcus & Millichap Capital Corporation (MMCC) is a leading intermediary of commercial real estate capital. MMCC brings together a highly 
experienced team of capital markets financing experts with deep relationships with foreign, national, regional and local capital sources. We 
provide tailored, hands-on capital  markets solutions on behalf of our clients.

OPTIMAL FINANCING
Marcus & Millichap Capital Corporation 
is uniquely positioned to provide
 competitive capital markets financing 
solutions for a full range of investment 
properties, including multifamily, retail, 
office, industrial, net lease, mixed-use, 
seniors housing, hospitality, student 
housing, manufactured housing and 
self-storage. 

CAPITAL MARKETS RELATIONSHIPS
Marcus & Millichap Capital Corporation provides owners and investors with access to the most competitive commercial real estate capital 
markets financing solutions, through prominent foreign, national, regional, and local capital sources including commercial banks, securitized 
lenders, debt and equity funds, Fannie Mae, Freddie Mac, HUD and life insurance companies.

Optimum financing solutions to 
enhance value

Enhanced control through  investor 
qualification support

Enhanced control through  MMCC’s 
ability to qualify  investor finance 
contingencies

Enhanced control through  MMCC’s 
ability to monitor  investor/due diligence 
and underwriting to ensure timely, 
predictable closings

Enhanced control through  quickly 
identifying potential  debt/equity 
sources,  processing, and closing 
buyer’s  finance alternatives

WHY MMCC?
MARCUS & MILLICHAP CAPITAL CORPORATION (MMCC)

2022 RESULTS

2022 RESULTS

mailto:MICHAEL.HUGHES@MARCUSMILLICHAP.COM


351 CAREER TEAM CLOSINGS NATIONWIDE
$1,100,779,000 IN CAREER INVESTMENT SALES

11,132,800 CAREER SQUARE FEET SOLD

STATES WHERE WE HAVE TRANSACTED

ROWLETT GROUP TRANSACTIONS



ROBINSON INC.
DE PERE, WI

$16,000,000

BROADMOOR TOWNE CENTER
COLORADO SPRINGS , CO

$14,275,000

CVS PHARMACY
BESSEMER CITY, NC

$3,016,000

TWIN CITY ORTHOPEDICS
HUDSON, WI
$3,150,000

55 OAKS CORPORATE CENTER
MADISON, WI
$2,445,000

ELMORE AVENUE SHOPPES
DAVENPORT, IA

$1,782,320

THE LEARNING EXPERIENCE
RICHMOND, TX

$3,406,500

DAVITA DIALYSIS
OZARK, AL

$3,325,000

OFFICE/INDUSTRIAL MULTI-TENANT RETAIL SINGLE-TENANT RETAIL MEDICAL

MERRILL LYNCH ANCHORED 
OFFICE

BURLINGTON, WI
$1,135,000

DOLLAR TREE
MILWAUKEE, WI

$1,215,000

UNDER CONTRACT / LISTINGS

STARBUCKS
WAUWAUTOSA, WI

$2,500,000

FESTIVAL FOODS ANCHORED 
CENTER

PADDOCK LAKE, WI
$9,500,000

VCA ANIMAL HOSPITALS
JANESVILLE, WI

$2,240,000

TAYLOR DRIVE FLEX INDUSTRIAL
SHEBOYGAN, WI

$2,975,000

CROSSROADS COMMONS
PLOVER, WI
$5,300,000

MIDWEST DENTAL – SUPPORT 
CENTER

MONDOVI, WI
$1,900,000

NU-ART
BROOKFIELD, WI

$3,250,000

AT&T & JIMMY JOHN’S ANCHORED
BURLINGTON, WI

$3,280,000

SHERWIN-WILLIAMS
SHERIDAN, WY

$900,000

RECENTLY CLOSED 
TRANSACTIONS

TOMMY'S EXPRESS CAR WASH
WAUSAU, WI
$6,250,000



MARCUS & MILLICHAP ADVANTAGE



OUR FIRM - VALUE PROPOSITION

https://www.marcusmillichap.com/about-us
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PRIOR TO  
MARKETING

ON MARKET

DAYS 16–30 DAYS 31–60 DAYS 61–120

Create Offering 
Memorandum

Produce Flyers & 
Marketing Emails

Client Review & Approval 
of All Materials

Create Targeted 
Buyer Lists: 1031 Buyers, 
Recent Buyers and 
Owners of Similar 
Properties, Local Agents, 
Nearby Owners, Etc

Finalize Lender Quotes 
with MMCC

Execute E-Campaign 
to Qualified Buyer Pool

Present Property on 
National Product Specialty  
Group Investor Call and 
Regional Calls and 
Conferences 

Actively Advertise Across  
Multiple Platforms. 
Personally Contact All 
Leads 

Execute Targeted Print  
Campaign

Aggregate and Field
All Offers

Qualify and Refine
Buyer Pool

Provide Access to Select 
Due Diligence to Mitigate
Retrade, Legal Delays, etc.

Coordinate Escrow Process

Coordinate Site Visits 
(Inspection, Survey, etc)

Leverage Buyer to 
Open  Escrow Non-
Contingent

Close

DAYS 1–151-5-DAY LEAD
M A X I M U M  E X P O S U R E  C R E A T E S  

M A X I M U M  V A L U E
Our comprehensive marketing plan provides strategic exposure for your asset. Whether the optimal strategy requires 
maximum exposure within a single profile, broad exposure across all investor profiles, or a hybrid approach, our 
platform ensures maximum value across every client profile.

Specializing exclusively in investment sales, our network of more than 1,819 
investment professionals throughout the U.S. and Canada guarantees your property 
is exposed to the largest pool of qualified buyers.

We access via our highly organized national product specialty groups and the 
regional and national marketing opportunities they present.

Our collaborative culture across product types, enabled through MNet, 
ensures access to the broadest pool of qualified investors.

Access the Industry’s largest pool of 1031 exchange buyers, as a result of 
closing more transactions annually than any other commercial real estate 
brokerage firm.

As the leader in investment sales transactions annually, Foreign capital is drawn to our 
firm as the conduit to the nation’s largest exclusively listed inventory. Foreign investors 
seek our advice, market reach and long-standing client relationships with the industry’s 
largest pool of buyers and sellers.

Marcus & Millichap maintains long-term relationships with these investors via our IPA 
divisions, national product specialty groups, and over 700 senior investment 
professionals.

F O R E I G N  A N D  I N T E R N A T I O N A L  B U Y E R S

2 N D  T I E R  I N V E S T O R S

3 R D  T I E R  I N V E S T O R S

1 S T  T I E R  I N V E S T O R S

C R O S S - P R O D U C T  C A P I T A L

1 0 3 1  E X C H A N G E  C A P I T A L

MARKETING TIMELINE MAXIMUM EXPOSURE

Activate Listing in MNet,  
Our Proprietary Marketing  
System, to Instantly Match  
Prospective Buyers and  
Investment Professionals 
with Your Property

Present Property at Weekly 
Sales Meetings

Personally Contact Target  
Buyers: Private and 
Institutional

Send Strategic Property
E-Campaign to Prospective 
Buyers and Promote 1031 
Exchange Parameters

Post Listing to  
www.MarcusMillichap.com: 
Over 2.7 Million Annual 
Visits



“Jeff did an excellent job with meeting our needs as a seller. The property went under contract quickly and we were all able to maintain momentum throughout the process to keep the deal moving forward to a successful closing.”
- Robert E. Schmidt III (Boulder Venture)

“I wanted to take a moment to commend your office on the excellent work in completing the sale of Bradley Village Retail Center. Specifically, Jason Ladner and Jeff Rowlett, were outstanding in their representation of the property and helped us achieve the goals 
we had in going to the market. Their level of commitment and attention to detail kept the transaction together and ultimately to closing.”
- General Capital Group

“Jeff Rowlett and Joe Powers of Marcus & Millichap were a great team to work with. I appreciated their efforts to maintain constant contact with myself, as well as other parties involved, to keep everyone in the loop on the acquisition. Advising us to remove the 
property from the market during the merger was a classy move.”
- Dennis Klein

“Jeff Rowlett was outstanding in his representation of the property and helped us achieve the goals we had in going to the market. Their level of commitment and attention to detail kept the transaction together and ultimately to closing. I would recommend his 
level of service and professionalism to anyone.” 
- Wangard Partners, Inc.

“Jeff Rowlett was outstanding in his representation of the property and helped us achieve the goals we had by going to the market. Their level of commitment and attention to detail kept the transaction together and ultimately led to a successful closing for our 
bank. During the proposal, they discussed the ability of their team to use the Marcus & Millichap network of agents along with their own connections to reach a national market of buyers. We were somewhat skeptical that a property in Menomonie, WI would 
attract interest. Ultimately, our negotiation position was strengthened from the multiple offer we received from a mix of local and regional investors. Finally, Jeff and his team showed the true commitment to the sale by resolving a difficult tenant situation which 
arose during the buyer’s due diligence. Their ability to pull from experience and bring this too to a resolve proved worth of the fee. I would recommend their level of service and professionalism to anyone.
- Steven Names, Director of Special Assets Bank Mutual

“I have been fortunate to work with all of you over the past six months to bring the Safelite deal to a closing. I want to express my deepest gratitude for everything you have done. Jeff has reached out to all of you on my behalf to maximize the full resources of 
Marcus & Millichap Real Estate Investment Services and his business connections. His guidance and resources cannot be measured! When it comes to investing, everything is built on trust, and trust doesn't happen overnight or with a single phone call. Trust is 
earned through the values that guide every
conversation, strategy, and decision. Thank you!” 
- Dawn M. Krupa

CLIENT TESTIMONIALS



JEFF ROWLETT
SENIOR MANAGING DIRECTOR INVESTMENTS 

SENIOR DIRECTOR - NET LEASED PROPERTIES GROUP
SENIOR DIRECTOR - NATIONAL RETAIL GROUP

MILWAUKEE / CHICAGO / FORT MYERS / CAPE CORAL
TEL: (262) 364-1924

JEFF.ROWLETT@MARCUSMILLICHAP.COM
LICENSES: WI 74743-94, IL 471.016866

W W W. N L C R E . C O M

KYLE FAHLGREN
SENIOR FINANCIAL ANALYST

MILWAUKEE OFFICE
TEL: (262) 364-1951

KYLE.FAHLGREN@MARCUSMILLICHAP.COM
LICENSE: WI: 77329-94

NATASHA DIAZ
PARALEGAL & ESCROW MANAGER

MILWAUKEE OFFICE
TEL: (262) 364-1928

NATASHA.DIAZ@MARCUSMILLICHAP.COM
LICENSE: WI: 75503-94

KELLY FLOWERS
ASSOCIATE

MULTI-TENANT & STNL
RETAIL

MILWAUKEE OFFICE
TEL: (262) 364-1923

KELLY.FLOWERS@MARCUSMILLICHAP.COM
LICENSE: WI: 89935-94

QUINN DYE
ASSOCIATE

STNL
MEDICAL

MILWAUKEE OFFICE
TEL: (262) 364-1941

QUINN.DYE@MARCUSMILLICHAP.COM
LICENSE: WI :95324-94

ARI CHARGO
ASSOCIATE

STNL
RETAIL

MINNEAPOLIS OFFICE
TEL (952) 852-9729

ARI.CHARGO@MARCUSMILLICHAP.COM
LICENSE: MN: 40878014

JOEY SOFO
ASSOCIATE

STNL / MULTI-TENANT
RETAIL

MINNEAPOLIS OFFICE
TEL (952) 852-9736

JOEY.SOFO@MARCUSMILLICHAP.COM
LICENSE: MN:

JACK MAHLER 
ASSOCIATE

STNL / MULTI-TENANT
RETAIL

MINNEAPOLIS OFFICE
TEL (952) 852-9722

JACK.MAHLER@MARCUSMILLICHAP.COM
LICENSE: MN: 40884156

http://www.nlcre.com/
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